Listing Timeline

Marketing and Offer Acceptance Preferences

Address:

Sign Paperwork

Yard Sign Installed

Photo Shoot (Interior Ready)

Active on MLS (1-2 Days after Photos)
Showings Begin

Staging

Drone photos/video

Open House

Obtain key (SUPRA and/or LOCK BOX [code])
Title Company

Preferred Closing Date

How Do You Prefer Offers to be Presented

Seller name/s:

Option #1-Offers presented as they come in. Sellers

Email:

reserves the right to wait until ___ to respond to offers.
Please allow through for binding acceptance.

Phone number:

ShowingTime notification preference:

Option #2-Seller has instructed the Listing Broker (in

writing) to hold all offers and present them on .
Please allow through for binding acceptance.







MARKETING YOUR PROPERTY:

THE PROACTIVE APPROACH

LET'S WORK TOGETHER!

Selling a home can be a stressful process if you don't have the

right real estate agent. With years of experience, you can rely on

us to get you the best possible result.




Getting
prepared
for the
market




We work together as a team to get
our listings "show ready.” We'll make
sure you maximize the value of the

home by having it ready to make an

PrOfeSSIOHaI outstanding first impression. A key
element of selling your home is
Home oY

identifying and playing up the
Stag i ng positive features of the home.
This is done through the deliberate

placement of furnishings and decor.

Staging is meant to aide the
prospective buyer in building an

emotional attachment to the home.

Staging also entails identifying and

minimizing the negative features.
In addition, staging means choosing
tasteful colors and materials to use
in a remodel in order to help the
home stand out in an over supplied

market.




Professional
Photography




Open
Houses




CUSTOMER SERVICE PLAN

e | will contact you every week

One of the most common complaints people have when
listing their home is that they never hear from their agent.
| make sure this doesn’t happen to my clients. Expect to
hear from me each week unless you prefer otherwise.

e Digital Marketing

Taking into account that 94% of buyers use the
internet to search for their home, it is important to
cast a wide net online utilizing websites, search
engines, portals, blogs, virtual communities, and
more.

e Electronic Signature

When passing paperwork back and forth, it is usually in
your best interest to respond in a timely manner. To
expedite the process | use electronic signature. Electronic
signature allows me to send all paperwork that requires
your approval via email which then gives you the ability to
click and sign. This process is secure and efficient,
however, | am also happy to meet face to face when
signing paperwork if this is more comfortable for you.
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Il have had the pleasure of working as a Realtor since
2014. 1 was born and raised in Madison, WI, and
graduated from UW Madison. After graduation, | worked
for twenty years with the State of Wisconsin before
pursuing my passion for restoring vintage furniture.
Most recently, | earned my certificate as a Senior Real
Estate Specialist, which allows me to assist seniors and
their families with downsizing, as well as provide
information on senior housing options in the area. | am
extremely grateful for my business, which relies heavily
on repeat clients from friends and family



